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JOHN J. BROUGH, and
DAVID M EVI NGER,
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CHAI' N BRI DGE BANK, N. A.,
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VS.

JPMORGAN CHASE BANK, N. A,

Thi rd-Party Defendant.
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1 Q And that was in early February of 20207
2 A | don't recall if it was early
3 February, but it was February 2020.

4 Q Ckay. And at that time, what did you

5 understand to be Blue Flane Strategies' business?
6 A | understood it to be consulting and

7 political strategy helping clients.

8 Q And hel pi ng what kinds of clients?

9 A | don't -- | don't know that | knew in
10 February 2020.

11 Q Was there a tinme when you cane to | earn
12 what kinds of clients Blue Flane Strategies

13 intended to hel p?

14 A Yes.

15 Q And about how long after filing

16 paperwork in the State of Delaware did you conme to
17 that understandi ng?

18 A | don't recall specifically. It could
19  have been days. It could have been weeks.

20 Q Ckay.

21 A But in that tinme -- days or weeks

22 afterwards.
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1 Q Whenever it was that you cane to
2 understand the kinds of clients that Blue Flane
3 Strategies intended to help, what did you -- what
4 understanding did you cone to?
5 A It was a broad range of clients. | --
6 | -- I"'mnot sure | know howto tell you exactly
7 what | learned at that point in tine. It -- it
8 was -- | know nanmes of sone conpanies, but | don't
9 know how to categorize it the way you're asking
10 npe. |I'mjust not sure.
11 Q Wl l, what were the nanes of sone of
12 the conpani es?
13 A So apologies. |I'mnot sure if I'm
14 going to mx up clients versus other -- |'m goi ng
15 to use clients in a very generic sense, SO it
16 woul d be Vel ox Medical, NeVap or NeVap, d ynate.
17 There were a nunber of hospitals. There were -- |
18 want to say that there was di scussion of
19 governnent entities even -- but in that -- that
200 time franme that we're generally speaking, |ike |
21 said, it's this broad range that's hard to
22 categori ze.
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That is about the best | can do right

2 now.

3 Q Ckay. And, generally speaking, what

4 was Blue Flanme Strategies going to help these

S clients wth?

6 A There were kind of two primary

7 functions, to the best of ny recollection, which
8 were, one, should an entity receive grant noney,

9 they were going to help them manage the grants and
10 kind of keep track of it for distribution

11 purposes.

12 And the ot her was connecting

13 suppliers -- excuse ne, not -- not limted to PPE
14 put nedi cal supply conpanies w th buyers.

15 Q And the conpanies you listed, were

16 those suppliers, buyers or sonme of both?

17 MR. GUSSMAN. (bjection to form

18 THE WTNESS: | nean, all three that

19 you said and additional categories.

20 BY MR. MADDEN:

21 Q Ckay. You nentioned Vel ox Medical ?

22 A Yes.
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